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Utmost Flexibility 


of Operation 


of 
Water Gas Sets 


Includes 


Straight runs, Purged runs, Purged runs with Blow- 
runs, or Blow-runs without purging; and, with any 
one of these :— 


Any combination of blast time, down-run time and 
up-run time, 


Changes as small as FIVE SECONDS in any part 
of the cycle, 





Admission of oil at the best time. 


Wceeeszon Quick changes to timing device, 
Close-up of the Indicator 
(The Cover plates over Timing Screws were removed INSTANT change to hand control ; 


for this picture.) 





THIS IS THE SERVICE 
GIVEN BY THIS CONTROL 


THE WESTERN 
Automatic Control for Water Gas Sets 
and Blue Gas Sets 


Demonstrated before hundreds at Atlantic City. 


It will prove every claim 
by a demonstration on 
“your set.” 


Inquiries solicited. 
Bulletin J-210-E 


This control will pay its own way by increasing the 
gas making capacity, by reducing the lbs. generator 
fuel per M, and by reducing the clinkering time. 


¢ )A/estern Gas 
Construction Co. 


Fort Wayne, Indiana 
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ONLY THE 
CHIMNEY 
DAMPERS 
ARE 
MANIPULATED 
FOR CONTROL. 













































































One of the special features of an installation of 


Glover-West 


gas manufacture. 


of America, lne. 
150 Nassau St. 











New York 





Vertical Retorts 


Dampers to the indi- 
vidual combustion 
chambers are provided 
for adjustment to the 
class of coal under 
treatment and the qual- 
ity of gas to he pro- 
duced. 


Vertical Retorts is the small number of men required to attend to the plant, 


and the consequent low labor costs, compared with other systems of coal- 


WEST GAS IMPROVEMENT CO. 
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The Gas Industry in England 


Part I.—Selling Gas As a Commodity 
By H. BLACKBURN HARTE 


Special Correspondent of American Gas Journal 


London, England.—England, which as all good gas- 
men know, was the birthplace of the gas industry, is 
today stilt a country which leads in the use of gas for 
all purposes, and in which the industry is very much 
alive. 

One hundred and ten years ago, in April, 1812, the 
world’s first commercial gas plant was erected in Horse- 
ferry Road, Westminster, London, by the Gas Light 
and Coke Company, under a royal charter granted by 
George the Third. The company was capitalized at 
200,000 pounds sterling. Today, on this same original 
site of the first gas works stands the head offices of 
the same Gas Light and Coke Company, many times 
reorganized, amalgamated with other undertakings, and 
expanded in the intervening years, and now a corpora- 
tion with a capital of more than 29,455,000 pounds. It 
is the largest gas undertaking in the British Empire, 
and supplies a territory comprising some 133 square 
miles, including a large portion of London on the north 
bank of the Thames, the most densely populated area 
of the city, and many of the suburbs. It supplies ap- 
proximately 875,000 consumers, or reckoning an average 
family of five to each meter, approximately 4,375,000 
persons, 


The mileage of the company’s distributing mains is 
2,742 miles. Incidentally, officials of the company are 
readers of the AMericAN Gas JoURNAL, and seeing an 
article in the August 26 issue, page 186, in which it was 
claimed for the People’s Gas Light and Coke Company 
of Chicago that a 48-inch main which it was laying 
over some four and one-half miles would be the largest 
main in the world, called my attention to the fact that 
it has two lines of 48-inch mains more than ten miles 
long, bringing gas from its North Woolwich plant to 
London. 


One other large company, the South Metropolitan 
Gas Company, is the chief sharer in the job of supply- 
ing gas to the world’s largest city.4 The South Metro- 
politan serves the district on the*south bank of the 
Thames, comprising a large manufacturing district, 
large communities of workmen’s cottages and flats, and 
some suburban residential areas. This company serves 
more than 400,000 customers, and distributes its prod- 
uct through more than 1,500 miles of mains. It is an- 
other very old company, having been founded in 1829. 
Today it is a corporation with a capital of approxi- 
mately 9,500,000 pounds. 

The balance of the Greater London district is served 
by several smaller companies. 














A TRAVELLING GAS SHOW 
The South Metropolitan Gas Company, London, 
England, Popularizes the Use of Gas Appliances 
by Pitching This Circus Tent Housing an 
Exhibit of All Sorts of Gas Appliances, in 
Various Neighborhoods of the Territory 
It Supplies With Gas 

One of the most striking facts with regard to both of 
these companies is that they maintain an aggressive and 
intensive campaign at all times to stimulate the in- 
creased use of gas for all purposes. While electric 
lighting has of course largely supplanted gas in Eng- 
land as elsewhere, it has not done so in nearly the pro- 
portion that it has in America. The gas companies 
have succeeded in holding a large part of the public by 
their contention that gas light is a better light, easier 
en the eyes, and generally more satisfactory. They 
have made gas lighting fixtures practically as convenient 
as electric lighting by supplying, where desired, several 
types of wall push button arrangements which operate 
a pilot light, so that a person may enter a room and 
switch on the gas light at the doorway just as easily 
and quickly as he would the electric light. It is also 
noteworthy that these companies are consistent to the 
core in their contention that gas light is better than 
electric by using it themselves in their own offices, and 
in all places on their own properties where it is pos- 
sible. 


Actively Push Sale of Gas 


The companies are likewise very alive in their sales 
campaign to push the use of gas for domestic cooking 
and heating, and for industrial power purposes. In the 
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unlike America, the proportion of homes and other 
buildings equipped with central steam heating plants, 
or even with the central radiating furnace which is 
rapidly becoming old-fashioned and obsolete in our 











Interior Views 
of the Tent 
Exhibit 


country where the steam pipes are common even in 
three-room bungalows, is very small in England, almost 
negligible in fact. The Englishman is so very conserva- 
tive and prefers to cling to his open fireplace with its 
red glow and roar. Not only in countless homes, but 
even in the office buildings, and in a number of the 
large and fairly modern hotels of London, you find the 
rooms heated by coal and log fires. Of course, it is a 
wasteful process to have a coal fire burning in every 
room, any one of which in a furnace or steam plant 
might heat the whole house, and in these days of high 
coal prices the Briton pays dearly for the upholding of 
his traditional hearth fire. Nevertheless, he will not 
stand for a prosaic set of steam pipes in a room. 

Here is where the gas companies come in. A gas 
heater is the nearest approach to taking the place of 
the old-fashioned fire. It can be fitted into the fire- 
place, it has the red glow, with full pressure it can be 
given the roar, and for the most tradition-clinging Brit- 
isher it can be furnished in imitation log or coal de- 
sign. Yet it eliminates the wastefulness of the coal fire, 
and the superior convenience of being able to turn it 
on and off at will, especially in the bedroom when one 
gets up on a cold winter’s morning, has an appeal even 
to the conservative Englishman who has shivered morn- 
ing after morning while starting a coal fire in his night- 
clothes. So gas heaters are becoming more and more 





popular in England, and the companies are having tre- 
mendous success in pushing the sale of the apparatus, 
and increasing the consumption of gas used for heating 
purposes. They possess a wonderful field there, and 
the time will probably come eventually, when gas heat- 
ers will be as general a thing in homes, offices and 
hotels of England as steam pipes are in America. 

Each of these companies has an active gas sales and 
apparatus maintenance department, which keeps in con- 
stant touch with consumers of all classes, and sends out 
inspectors and trained repair men to give regular atten- 
tion to all types of apparatus from ordinary gas mantles 
used for lighting to gas engines used for power pur- 
poses in factories. Visits are made by these men pe- 
riodically, and special visits are made upon request from 
the consumer. A nominal charge is made for the serv- 
ice. Among other things, the experts sent out show 
consumers where they are not getting the fullest effi- 
ciency from their apparatus, why they are not, and how 
to get it. This is a service particularly appreciated by 
owners of industrial plants. 








Economy Is Urged 
While the chief purpose of these departments is of 


course to sell a greater volume of gas by extending the 


uses to which customers put. gas, it is at the same time 
the policy of the companies to help the consumer econo- 
mize in his consumption of gas. That is, as David 
Milne Watson, the governor of the Gas Light and Coke 
Company, puts it: 

“We try to increase only the efficient and economical 
use of gas. Where we find a customer is wasting gas 
through ignorance of how to get the most out of his 
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matter of heating they are particularly fortunate, for, 
apparatus, we show him where his mistakes are and 
how he can cut down his gas bill. Thus our maintenance 
department really tends to reduce the consumption of 
gas by the individual consumer per apparatus, 
but in the long run’ this service increases our 
gas sales in the aggregate because each satisfied con- 
sumer is more inclined to add to the gas apparatus he 
uses, and new converts to the use of gas for other pur- 
poses are added to the rolls by this policy of showing 
the customer the way to gas economy.” 


Are Merchants, Says Stokes 


Albert Stokes, manager of the Gas Supply depart- 
ment of the South Metropolitan Gas Company, said: 
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Bath Room of the “Easy to Work Flat” 


“We regard ourselves in the gas business as trades- 
men, selling a commodity in exactly the same manner 
as any other merchant. Selling gas is exactly the same 
proposition as selling shoes or jam or automobiles. The 
man who is buying is the master, and it is up to the 
salesman to satisfy him with his product and his service. 
The policy pursued by some public utilities in the past 
of trying to make the customer feel that a favor was 
being conferred upon him by supplying him with the 
service is not ours. We strive to please the customer 
with the apparatus we supply, with the maintenance 
service we render, and with the gas itself, by keeping 
the gas always standard and uniform in quality, so that 
it always gives the most efficient results when burned 





in the apparatus, and eliminates the necessity of the 
customer constantly re-regulating and adjusting his ap- 
paratus to variations in the quality. In pursuance of 
this policy we have been enabled to supply standard 
apparatus on which there are no air regulating and 











Kitchen of the “Easy to Work Flat” 


other adjusting devices. The apparatus is manufac- 
tured in adjustment to the standard gas we supply. On 
one of our gas lamps, for example, there is no more 
adjustment than with an electric lamp. The customer 
simply turns it on or off, the same as the electric lamp, 
and he has of course the additional advantage that the 
intensity of the gas lamp can be governed. It is the 
same with our stoves, heaters, and all apparatus. We 
maintain our gas as uniform in pressure and standard 
in quality as an electric company does the voltage of 
its current.” 


Demonstrations in Record Number of Visits 


30th companies have chains of sales showrooms scat- 
tered throughout their districts, in which various types 
of appliances are demonstrated and sold, or rented. 
Everything is done to help the housewife to the greatest 
success with gas in her kitchen. When gas stoves, 
ranges and ovens are sold or rented trained women 
demonstrators are sent to the house in which they are 
to be installed, and they show the housewife or the 
servants the best ways of using the apparatus, and 
how anything can be cooked with gas, incidentally often 
adding to the store of tasty recipes in the possession of 
the mistress of the kitchen. The extensiveness of this 
service is shown by the fact that the demonstrators of 
the Gas Light and Coke Company have made 189,000 
such visits up to date. Another feature of the educa- 
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tional campaign of the companies is the holding of 
lectures in community centers all over London, in 
which the proper use of gas, and its application to culi- 
nary operations, are described and demonstrated by 
experts. 

The South Metropolitan Gas Company maintains two 
novelties in connection with its educational campaign. 
One is a traveling gas show, which is an exhibition of 
all types of gas apparatus and their use made in a circus 
tent, which is pitched for a week at a time in various 
neighborhoods of its district. The other is known as 
the “Easy to Work Fiat,” and is a model furnished 
apartment equipped with gas throughout, and set up 
as a permanent exhibit in one of the large department 
stores. The rooms are gas lighted with various types 
of lamps, and heated with gas fires throughout. The 
apartment consists of a model kitchen with gas stove 
and water heater, dining room, parlor, bedroom with 
special burner on gas heater for warm water, bathroom 
with gas-operated hot water apparatus, and nursery. 

A great part of the street lighting of London is done 
by gas, and a splendid sight is the array of gas lighting 
in the Westminster district, along the Thames, in the 
shadow of the Houses of Parliament, and in Picadilly, 
London’s “gay white way” district, which rank among 
the best examples of high pressure lighting in the world. 
Gas street lighting is really the most practical kind of 
illumination for London, because of the city’s well 
known frequent “pea-soup” fogs, which electric lights 
fail to penetrate, but which the gas lamps, with their 
greater diffusive power, generally manage to gleam 
through. 

Many of the largest factories in the London district 
are gas lighted throughout for hygienic reasons, experi- 
ments having shown it to be much more salutary for 
the eyes of the employees. 


National Association Aids 


In addition to what the individual gas companies do 
to educate the public, good relations between the public 
and the gas undertakings are promoted in a nation-wide 
campaign conducted by the British Commercial Gas 
Association, of which the Gas Light and Coke Com- 
pany is a member, and comprises in its membership 
approximately 800 gas undertakings, representing more 
than 80 per cent of the total industry in the United 
Kingdom and Irish Free State reckoned on a basis of 
output. Both privately owned and municipally owned 
undertakings, the latter being very numerous in Eng- 
land and Scotland, are co-operating in this organiza- 
tion. The association strives through publicity and 
paid advertising to increase the use and sale of gas 
everywhere; to remove prejudice and ignorance in re- 
gard to gas which is found not only among the masses, 
but to a large extent among the daily press, public 
health authorities, doctors, architects and others who 
have a strong influence on public opinion; to bring to 
the public attention the advantages of using gas in con- 
nection with the abatement of the smoke nuisance and 
purifying the air of cities; and to co-operate in housing 
movements by emphasizing the necessity of including 
arrangements for gas equipment in all programs direct- 
ed at solving the serious home shortage problem. 

Gas engines as an industrial power are being pro- 
moted with great success in England, and the competi- 
tion with electric power companies is very keen. The 
South Metropolitan Gas Company has compiled some 


interesting data which shows that at the rates now 
charged for gas and for electric power in London the 
current to operate an electric power plant costs nearly 
twice as much as the gas required to operate a gas 
power plant of equivalent horsepower, while original 
costs, and other operating costs, such as labor, depre- 
ciation, and so forth, are practically equal. A second 
march is stolen on the electric companies by further 
data compiled by this company showing that it can 
supply a gas engine to be coupled directly with a dy- 

















One of the Neighborhood Cooking Classes Main- 
tained by the South Metropolitan Gas Co., Lon- 
don, England, at Which Housewives of the 
District Are Taught by Experts Sent by 
the Company How to “Cook It 
Better With Gas” 
namo, ad that current produced by this gas-driven 
electric generating set can be produced at a cost of 
nearly 10 per cent less than the cost of the same 
amount of current purchased direct from the electric 
companies. Many such gas-driven electric generat- 
ing sets have been installed and are used for provid- 
ing electric light in motion picture theaters, large 
establishments of various sorts, and for producing 
electric power in factories. 

Thus the gas companies have tackled every angle of 
the problem of increasing the sale of gas in England— 
for the things which the London companies are doing 
are duplicated on a smaller scale by gas undertakings 
throughout the British Isles—and it seems safe to say 
that in no other country of the world is gas sold more 
as a necessary commodity, or its sale and increased use 
more actively pushed by real, live selling departments. 
The British have developed thorough gas merchandis- 
ing methods. 

* * * 

(A second article on other phases of the gas industry 

in England will follow in an early issue.) 





Business and Coal 

Four hundred and eight million, one hundred and 
thirty-one thousand tons of bituminous coal for the 
year 1922, an increase of 2.3 per cent, is said to indi- 
cate genuine business recuperation, at least such is the 
expression of many railroad executives whose lines tap 
the coal field. With a good railroad business, it is safe 
to say that business is good, generally. 
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Discuss Cooperation Between Industry and 
Plumbers 


New England Gas Sales Association Takes Up Important Matter 


Boston, Mass.—The possibilities of co-operation 
between gas companies and plumbers was the subject 
of a rousing meeting of the Gas Sales Association of 
New England held here on Friday evening, January 
12. The question was discussed from the viewpoint 
of the gas company by Ernest W. Allen, manager of 
the Appliance Department of the Lynn Gas & Elec- 
tric Company, and from the viewpoint of the plumber, 
by John B. Feehan, a plumbing contractor of the 
same city. Numerous others added to the discussion 
and one of the most enthusiastic gatherings of this 
progressive association resulted. 

Mr. Allen, in a brief but pointed paper, told of 
what had been accomplished in his city in bringing 
about united effort between plumbers and gas com- 
pany and declared that he was convinced that it had 
proved successful for all concerned. Mr. Allen’s 
paper, in part, was as follows: 


Mr. Allen’s Speech 


“I am glad to give the experience of the Lynn Gas 
& Electric Co. along the lines of co-operation between 
gas company and plumber. I do not offer, however, 
our plan as one that can be adopted by every gas 
company, but some detail may be given which will 
be of value. 

“No doubt like many.other gas companies, when 
our commercial or new business department was or- 
ganized we struggled with the problem of selling and 
installing gas appliances. 

“The small tank heater was at that time the main 
water heating appliance. We endeavored to sell and 
install same with our own employees. The heaters 
being installed on a part of the water system natural- 
ly resulted in the plumber taking the attitude that the 
gas company was doing part of the work which he 
thought rightfully belonged to him. This created a 
feeling of resentment on the part of the plumber 
toward our company, which we could see was devel- 
oping to our disadvantage. 

“In an attempt to overcome this, we arranged to 
give the connecting work on water heaters to local 
plumbers. Our method was to get the lowest bid 
and then offer our connections to the plumbers in 
general at that price. It resulted in many poor in- 
stallations and narrowed itself down to the work be- 
ing done by one or two plumbers, who attempted to 
specialize in this line. Many of the others felt that 
they could not make proper installations at the com- 
petitive price and refused to handle heaters in any 
way. 

“This experience showed us that it was not the 
proper method to follow. We knew our knowledge 
pertaining to proper installations was limited and 
we also discovered that the plumbers were not much 
in advance of us. 


“As new types of water heaters came into popular 
use, such as the automatic and storage system, it 
more clearly demonstrated the further need of prac- 
tical knowledge. 

“Our next endeavor to increase our sales and pro- 
mote our interests along these lines, was to adopt 
the intensified selling idea. This required large news- 
paper ads, temporary campaigning forces, together 
with any other plans which might attract public 
attention. Under this plan we adopted the method 
of selling the heater and delivering it on the job, 
leaving the customer the responsibility of securing 
their own plumber and attending to their installation. 
We did this with the hope of satisfying the plumber. 

“While we realized increased sales, we were con- 
fronted with complaints, which investigation showed 
improper installations and wrong size and type of 
heater to suit their plumbing system. 

“After this experience we were then convinced that 
if we were to make a success of our water heater 
business and obtain the confidence of the public, it 
would be necessary for us to equip ourselves with 
proper information. It further convinced us that if 
we were to co-operate with the plumbers that they 
too, must have the same information. 

“We could see no reason why the plumber should 
not give due thought and consideration to heating 
water by gas as well as by any other method. We 
decided to offer a co-operating plan to the plumbers. 
To bring this about we knew that it would be neces- 
sary to place the plumber in a position where he 
would have an incentive to recommend, sell and in- 
stall heaters. To accomplish this we engaged an 
engineer, whom we knew had given much time and 
study to this subject, and the proposition was turned 
over to E. S. Stack. 


A Meeting Was Held 


“A meeting was arranged at which he gave an il- 
lustrated talk, showing the broadness of the field 
and the opportunity for the plumber to interest him- 
self in the selling and installation of water heaters 
properly. 

“He fully explained the rights and the desire of 
the gas company, showing that it was our business 
to sell gas and that the water heater was a large 
channel through which gas was sold. We also de- 
sired to establish the fact in the minds of the plumb- 
ers, architects and the public, that the gas company 
had practical, up-to-date information on all methods 
for heating water for domestic purposes, and that we 
were in a position to give the information to them. 
We offered to furnish a series of educational talks. 
We requested a committee to arrange for the details 
of the co-operative plan, consisting of a representa- 
tive from the gas company, as well as the plumbers. 
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We asked for an expression of opinion from the 
plumbers as to whether or not they approved the 
plan and how many desired to co-operate as outlined. 

“The first two meetings ended in more or less of 
a wrangle but the third developed an expression of 
approval and the committee was appointed, and 
started operations at once. The plumbers agreed to 
abide by the arrangements made by our Joint Com- 
mittee. 


“A series of lectures was arranged especially for 
the plumbers. These lectures were printed and ac- 
companied by drawings and presented to the plumb- 
ers at their regular meetings. Arrangements were 
made whereby the plumbers recommended, sold and 
installed the same types and sizes of heaters as the 
gas company. We agreed to stock heaters and de- 
liver same to the plumbers at a price covering the 
heater and delivery. We ascertain as far as possible 
at the time of sale, what plumber the customer pre- 
fers. We still maintain our water heater service 
department which has the liberty to connect and dis- 
connect heaters, when in our judgment, we deem it 
necessary to give proper service. 


“We employ salesmen who canvass our territory 
to promote the sale of heaters. The association 
stands part of the sales expense, such a, commis- 
sin paid to salesmen, newspaper advertising, etc. 
The association last season spent a good -sum of 
money in the promotion of the sale of water heaters. 
They also report to us, installations where changes 
are being considered for domestic hot water. 


Plan in Use for About Two Years 


“Our plan has been in operation for about two 
years. It took part of the first year to get the plan 
moving. Some of the plumbers started immediately, 
while others required more time and evidence to 
prove that the gas company really intended to co- 
operate with them. 


“It should be stated that the object of our plan 
is not to work up an intensified selling campaign ot 
heaters but to handle our water heater business so 
that the plumbers will have an incentive to push 
sales, install them properly and have recommenda- 
tions agreeing with ours. In course of time, we will 
have the plumbers well equipped to maintain heaters 
which will greatly increase the proper service to 
our customers, decrease our cost of maintenance and 
will further eliminate the situation whereby the cus- 
tomer would be confused by conflicting statements 
made by the plumber and the gas company. 


Some Results 


“As a result we have had many coal water heat- 
ers replaced by gas and many specifications changed 
from coal water heaters to gas water heaters. The 
first instance that came to our notice, was an installa- 
tion in a hospital. At the first lecture given, a city 
official attended. This official sent for our engineer, 
who made a recommendation with the result that 
three coal heaters were discontinued and gas water 
heaters took their place. 


“It is gradually being established with plumbers 
and the public that the gas company is headquarters 
for information on heating water for domestic pur- 
poses. The architects and engineers appreciate the 
situation and in many cases have relied on our judg- 
ment. We have thirty-two plumbers in the associa- 
tion, most of them coming to us for heaters and con- 
sulting us on installations. 

“Another interesting feature of our co-operative 
plan, is the opportunity afforded us to convey to 
the plumbers, proper information regarding the new 
types of heaters. This includes all types of heaters 
and methods for heating! water for domestic purposes. 
We have been able to correct a great deal of mis- 
understanding regarding the indirect heater and have 
been able to show the plumbers the advantage of 
using it in connection with gas, instead of using it 
to eliminate gas. 


“We have drawn up an ordinance and presented 
same to City Hall for safety means and a standard 
method for installing water heaters and when ap- 
proved and adopted, will help to eliminate unsafe and 
inefficient installations. 

“We are preparing to continue our educational 
<ourse to the Journeyman plumbers. Demonstra- 
tions will be made, showing the man who actually 
installs the heater how best he can do it. 


Old Prejudice Removed 


A very satisfactory result is the fact that old 
prejudices of years standing on the part of the plumb- 
ers, have been to a great part eliminated, and that 
further, the plumbers now have a friendly co-oper- 
ative spirit toward our company. When a plumber 
gets a water heating job, he refers in many cases to 
his illustrated lectures and gas is given due consid- 
eration. This is true with the majority of the plumb- 
ers and we expect it will extend to all of the 
plumbers this season. 


se 


“We are convinced from our experience that the 
plan under which we are operating is a successful 
way to co-operate with the plumbers. We are ren- 
dering better and more efficient service to the public 
and it has proven to be a great help to us in mer- 
chandising gas water heaters.” 


Mr. Feehan, in his paper. traced the history of 
the movement that resulted in co-operation between 
gas company and plumbers in Lynn, and declared 
from his experience that he was prepared to call it 
extremely successful. Mr. Feehan’s speech in part, 
was as follows: 


How the Plumbers Used to Feel 


“We, the plumbing trade, knew that in days gone 
by the men in the plumbing business had no more 
use for the gas companies than the gas companies 
had for the plumbers, and, of course, this always 
cause4 a feeling between the two. The plumber had 
an idea, which he no doubt had a right to have. that 
the gas company was organized to sell gas and not 
to sell gas water heaters, as the plumber was the man 
that made the heater do the work in the place it was 
installed and what it was built for, and the gas 
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company only manufactured the commodity or gas 
which was the fuel or power to run it by. And 
every opportunity that a man in the plumbing trade 
had to forward the use of coal tank water heaters, 
he took advantage of it in competition against the 
gas water heater, so you see there couldn’t have 
been any harmony between the two. 

“That is the way the thing drifted along until 
some time ten years ago in our city a small body of 
men in the plumbing trade that had organized them- 
selves together into an association called “The Lynn 
Master Plumbers’ Association,’ seeing the folly of 
this antagonism toward the gas company and realiz- 
ing that there was a certain amount of business in 
the gas water heater line that they were losing, took 
it upon themselves to make an investigation into 
the merits of the gas water heater; so they went 
alcng at their own expense and made certain tests 
with the instantaneous and what is called the ‘tank 
water heaters’ to prove to their own satisfaction and 
also to the satisfaction of th e public, so they could 
-ecommend to their clients the economical use of 
these appliances. The gas company at this time rec- 
ognizing the interest that these men were taking in 
this branch of their business thought that the time 
was ripe to negotiate or approach them in regard 
to some way of co-operating together in the sale of 
gas water heaters. They did get together for a 
short while and worked along in a crude manner, 
with no thorough understanding, as both seemed 
to be groping in the dark. We, as an association, 
thought it would be a good idea to go into the buy- 
ing and selling of gas water heaters ourselves. So 
we did, and sold them to our own members at a 
sma!l margin of profit. So you see we were a com- 
petitor of the gas company in one way and a sales- 
man in another way, as they sold the gas just the 
same. This shows what can be done by a little effort, 
as we sold that year, through our members, some 
$3,000 worth of gas heaters. 


The War Halted the Work 


Then the war coming in 1917, business of this 
nature, as the building line industries fell off, left us 
no real demand for these commodities, both the gas 
company and the plumber being lax in the under- 
taking they had started, just drifted along until 1920 
when Mr. Stack came into our city, and talking with 
the plumbers or men in our business, again brought 
up the co-operation plan with the gas company, 
which seemed to interest a few men in our Associa- 
tion, as we thought that it would not be a bad idea 
to give the proposition another trial with the gas 
company. We left it with Mr. Stack to take up 
with the gas company the proposition that we had 
outlined to him in regard to the form of an agree- 
ment that would be written up and signed by the 
Master Plumbers’ Association and the gas company, 
as to the good faith of both parties,—the gas com- 
pany end the Master Plumbers’ Association. 


oor 


Signed This Agreement 
“This agreement constituted that three men ap- 
pointed by the Master Plumbers’ Association and 
one man representing the gas company should have 





full control of the buying, the method of campaign 
ot sales of gas water heaters, also the adjusting of 
eil differences arising from any neglectfulness of the 
plumber in installing gas water heaters, also we have 
the opportunity at any and all times of the advice 
of Mr. Stack, who was engaged by the gas com- 
pany as engineer representing them, to give advice 
or anything pertaining to the furthering and bet- 
tering of the installation of domestic hot water 
heaters, immaterial whether they were for coal, gas, 
or fuel oil; also in the past two years we have had 
the benefit of lectures, slide talks and blueprints of 
all the different and difficult installations of domestic 
hot water systems, in homes or public buildings. 
lhe blueprints and the lectures delivered by Mr. 
Stack are well worth all the effort that we, as an 
association , or our officers have put into this co- 
operation plan, and I think myself, and I am backed 
up by the officers of our association in making this 
statement, that the co-operation between the Lynn 
Gas & Electric Company and the Lynn Master 
Plumbers’ Association has been much more success- 
ful up to the present time than any of us really 
anticipated. 

“In closing I would only like to give a little ad- 
vice to all men in the plumbing trade,—that I think 
it is well worth their effort if they are willing to put 
a little time into this co-operative plan with the gas 
company in their locality, they can work out and 
accomplish a good deal more than the sale of appli- 
ances for heating domestic water, one of the most 
essential things in any house or institution, and also’ 
their efforts in this branch of the business may-be 
the means of selling other appliances, which you, 
as men in the plumbing trade, have for sale,—the 
sale and installation of a new bathroom, perhaps an 
i10n enamel sink or an up-to-date house heating sys- 
tem.” 


Edward Cox, president of the Massachusetts As- 
sociation of Master Plumbers, said that he was con- 
vinced that in the past the plumber had lacked any 
idea of salesmanship—merchandising, and that this 
had been recognized by the National Association as 
well with the result that there had been started a 
trade extension bureau, and today the plumbers as 
a whole are receiving their first education in sales- 
manship. He declared that he hoped within a short 
time that plumbers will be known as merchants in 
every sense of the word. 


Mr. Cox asserted that plumbers need the co-op- 
eration of gas companies, exactly as he believed gas 
companies needed the help of the plumbers. He said 
that one of the most pressing problems that the mas- 
ter plumbers have confronting them is that of labor, 
and he believed that gas companies could help very 
materially in its solution. 

G. Wilbur Thompson, of Newton, past president 
of the Massachusetts Association of Master Plumb- 
ers, told of his experiences in the past in trying to 
bring plumber and gas company together, but with- 
out a great deal of success. He declared that his 
investigation made long ago, showed that the gas 
ecmpany could install water heaters, etc., below the 
cost price to the plumber. This was due, he said 
to the fact that the gas company depended on the 
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sale of its gas for its profit, whereas the plumber 
had to make his profit on each installation. Mr. 
‘Thompson asserted his complete belief in the plan 
as in use in Lynn. 

E. A. Willard, new business manager of the Port- 
land Gas Light Company, in discussing the question 
said that the movement in his city was six years old 
and that it had proved to be extremely successful 
from every standpoint. When the matter was first 
taken up, he said, it was found that the gas com- 
pany was selling appliances at very low prices, in 
iact, there was no margin of profit. These prices 
were it once re-arranged and with this as a basis 
the plan has worked out successfully. 

The association is known as “The Gas Institute,” 
which name, it is interesting to note, was suggested 


by a plumber. Regular meetings are held, and the’ 


local newspapers realizing that the discussion is a 
source of news that is of interest to all of its read- 
ers devotes considerable space to the gatherings. 
This publicity has called the attention of not only 
the general public but of the journeymen plumbers 
as well and recently there has been a request made 
that they be allowed to attend. Illlustrated lectures 
are being given for the benefit of these men, Mr. 
Willard declared. 

One of the most pleasing results of the movement, 
Mr. Willard pointed out, has been the interest aroused 
on the part of the architects. This has resulted in 
having the architects well informed as to the devel- 
opments in the gas industry and has had a direct re- 
sult in having gas more completely specified. From 
every standpoint, Mr. Willard said the movement is 
bearing fruit. 

James Cassidy, past president of the National As- 
s.ciation of Master Plumbers, and whoe headquar- 
ters are in Cambridge, said that when the question 
was first brought up a number of years ago he 
doubted that it would succeed. He said that the 
prejudices that existed, and he believed, rightfully, 
mitigated against the success of any movement that 
czlled for co-operation between plumbers and gas 
company. He was frank in saying that the plumb- 
ers heartily disliked gas companies and he believed 
this feeling was mutual. 

Mr. Cassidy said that plumbers for sometime had 
considered that gas fitting did not come within their 
scope, but that plumbers now had come to believe 
that it was a natural part of their business. 

But the situation regarding the prejudices that 
once existed has materially changed., Mr. Cassidy 
stated, adding that this is true nationally. He said 
that both plumbers and gas companies have come 
to believe that they are more or less dependent upon 
each other. 

“It will be of tremendnous economic value to the 
gas industry,” said Mr. Cassidy, “to obtain as sales- 
men and boosters even the ten thousand members 
of the National Association of Plumbers.” 

“But it narrows down now to a question of 
whether the gas companies actually deserve the co- 
operation of the plumbers. Haven't they ignored the 
plumber in the past? 

“I appreciate that at the start gas companies had 
to go into the business of selling appliances if these 
appliances were to be sold. But today we are be- 
yond that. 


“Gas companies enjoy a monopoly and it is right 
that they should. They have the strength of a giant, 
but is the reason that they have that strength an 
excuse for them to use it? I don’t think that it is. 
They can co-operate with the plumbers and help 
them, and the result will justify all of the effort. 

“I want to say that I am heartily pleased with 
the vision of those who have taken this big step in 
advance.” 

F. A. Woodhead, Governor of the Association, then 
explained that his company, the Arlington Gas Light 
Company, began working with the plumbers in 1921, 
and the movement has been very successful. He 
said that his company is operating under an agree- 
ment that can be ended at any time. The members 
of this organization meet once a month and hear lec- 
tures, which are usually illustrated, on various phases 
of the gas business and it has proved well worth 
while. Mr. Woodhead said there are forty-eight 
plumbers in the territory served by his company, 
and that thirty of them are members of the asso- 
ciation. 

E. S. Stack, who was given great credit by all pres- 
ent for his activities in forwarding this movement, 
said that one side of the question that particularly 
appeal to him was the fact that plumbers are the 
mit! who enter the home and whose advice frequently 
is sought. Naturally the plumber will say something 
in favor of gas if it is to his advantage. 

Numerous others for both gas companies and 
plumbers declared their intentions of promoting the 
interests of harmony and asserted their willingness 
to help in any movement that would bring them 
closer together. 

As an evidence of the great interest in this sub- 
ject there were one hundred and sixty-eight persons 
present, although New England was experiencing 
one of the worst snow and wind storms of the sea- 
son. Traffic was tied up and delayed, but that did 
not daunt the enthusiasm of those present. 





People Will Own Utility Securities 


Charleston, W. Va.—“Within the next ten years pub- 
lic utilities will sell their securities over the counter in 
script form,” declared Mr. M. H. Aylesworth, of New 
York, executive manager of the National Electric Light 
Association, addressing the delegates to the seventh an- 
nual convention of the Public Utilities Association of 
West Virginia. 

“More than 1,600,000 own light and power securities 
in this country, and many more own other public utility 
securities,” continued Mr. Aylesworth. “The day of 
public ownership is at hand. By public ownership, I 
do not mean political ownership or government owner- 
ship. I mean ownership of securities by the public, in 
which case the utilities will have the private initiative 
with the public support. 

“In California today the experimenters in public 
ownership are asking that the state float -bonds for 
$500,000,000 and own all public utilities in the state. 
In that state the public utilities pay 80 per cent of the 
taxes. If such a thing went through, where would the 
taxes come from? But the 97,000 people who own 
securities in those public utilities will not stand for such 
huge debts.” 
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Men Who Will Make Utility Laws in New 
York City 


Make-Up of Legislative Committees Is Analyzed 


Albany, N. Y.—Legislative consideration of mat- 
ters relating to public service which means the reg- 
ulation of railroads, street railroads, gas and electric 
companies, telephone and telegraph lines, express 
companies, steam companies, certain bus transporta- 
tion companies and as a matter of fact all matters 
as subject to such law devolves in the Senate of the 
State of New York upon the Public Service Com- 
mittee and in the Assembly upon the Judiciary 
Committee. 

lor this reason, with a Democratic administra- 
tion elected, and a program announced by the ad- 
ministration of radical proposals in the way of pub- 
lic service regulation, coupled with the fact that the 
Assembly or Lower House of the Legislature re- 
mains Republican, an analysis of the legislative com- 
mittee as appointed by the President Pro-tem of the 
Senate and Speaker of the Assembly are of interest. 

In the Senate Public Service Committee there are 
14 members, and there are eight new members on this 
committee this year. Senator Twomey, a pharmacist 
of Kings County, with seven years previous legisla- 
tive experience, is named chairman this year, to suc- 
ceed Knight, Republican, who was chairman last 
year, while Knight is still retained on the commit- 
tee. Senator Knight comes from Arcade, Wyoming 
County. 

Senator Salvatore A. Cotillo, of New York, a 
lawyer, is a new member of the committee and a 
Democrat. 

Senator Lacey, listed as a merchant and repre- 
senting an Erie County district, is another new mem- 
ber of the committee. Mr. Lacey is a Democrat. 

Senator Russell, a lawyer from Kings County, 
Democrat, is a new member. 


Senator Farrell, from Brooklyn, a manufacturer 
and a legislator of years of experience is another 
member. 


Senator Sheridan, a lawyer of New York City, 
who succeeded Martin McCue to office and who is 
Democratic in politics, is also present. 

Senator Carroll, a Democratic manufacturer of 
Kings, and a veteran member of the Legislature, has 
also been named. 


Senator Kavanaugh, banker of Waterford, Sara- 
toga County, and Republican, succeeds himself. 

Senator Hewitt, farmer from Cayuga County and 
chairman of the Senate Committee on Finance, is 
another new member. 


Senator Lusk, Republican and lawyer from Cort- 
land County, majority leader last year and a mem- 
ber of last year’s committee, is another member. 


Senator Downing, an accountant of New York 
City; Senator Dunnigan, of The Bronx, an architect, 
and Senator Walker, of New York, the present ma- 
jority leader, all Democrats, constitute the balance 
of this committee. 


Judiciary Committee in Assembly 

In the Assembly, matters relating to public serv- 
ice are referred to the judiciary committee, all of 
which perforce of necessity are lawyers and thus it 
is perhaps that only on the Senate side of the New 
York State Legislature do matters relating to this 
subject obtain a human consideration. 

In the Assembly Judiciary Committee Jenks, of 
Broome, Republican, succeeds Rowe, of Erie. It 
was the Jenks Public Service Bills which started the 
controversy regarding present day ideas of regulation 
of public utilities, and Mr. Jenks is a man of wonder- 
ful perception and a lawyer of no mean repute. 

This committee has thirteen members and its 
make-up stands the same as last year, nine Republi- 
can and four Democrats. There are six changes on 
this committee this year. 

The Democratic members are Cuvillier and McKee, 
of New York, who served on the committee last 
year, and Cosgrove, of Richmond, and O’Connor, of 
New York, new members on the committee, but 
both recognized lawyers of standing and of previous 
legislative experience. 

The Republican members outside of the chairman 
are Ullman, of New York; Moran, of Lewis; Barnes, 
of Oswego, and Dunmore, of Oneida Counties, who 
have seen previous service with Shonk, of Westches- 
ter; Benson, of Onondaga, and Johnson, of Chautau- 
qua. 

Upon the judiciary committee of the Assembly 
will depend the reporting out of all matters of ad- 
tninistrative interest relating to public service mat- 
ters. 





Source of Natural Gas 

Natural gas is found compressed in the small 
cavities or pores in beds of sand or porous rock, 
called “gas sand” or “gas rock,” which lie under the 
earth’s surface between closer textured beds that 
prevent the gas from escaping, states the Bureau of 
Mines in Technical Paper 325, “Natural-gas manual 
for the home,” recently issued. Natural gas is often 
associated with oil, but in many gas fields none has 
been found. Most deposits of gas occupy only the 
higher parts of porous beds, the lower parts usually 
being filled with salt water under pressure; and in 
many places oil containing absorbed gas fills a part 
of the bed below the gas and above the water. The 
reason for this relation of the three fluids is that 
they tend to sort themselves according to weight, 
gas being lighter than oil, and oil lighter than water. 
Consequently, the oil has risen above the water, gas 
has accumulated above the oil, and the gas has been 
forced by the pressure of the water into the higher 
parts of the porous beds. For this reason. upfolds 
of the earth’s crust may be favorable places to drill 
for gas. Such folds are called anticlines and domes. 
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Coal Gas Plants Use Only 1% of Coal Consumed 


Facts About Coal Conservation 


Many people are under the impression that the cure 
for our fuel problems lies entirely in the more eco- 
nomical generation of power. The large central power 
stations are pointed to as being the great economic fac- 
tors in decreasing coal consumption, and it is stated 
that if all the small power plants were closed down and 
their power supplied from the central stations, much of 
the coal now burned in the multitude of small plants 
would be saved. This point of view arises from the 
idea that the amount of coal used is dependent entirely 
upon the efficiency with which coal is used in the gen- 
eration of power. 

When business is going at a fair rate, this country 
consumes approximately 500,000,000 tons of coal a 
year, distributed about as follows: 

Per Cent of 


Total Coal 

Name of Industry Consumed 
I oad ca a oe Miss pnee so G06 28 
Industries other than steel and coke plants....... 28 
Coke plants (not including gas plants)......... 17 
En. . cic es uctouebede socvce rs 11 
EE 054. Wb bane can utenbbuhe see ees 8 
eS ee Se ee vi 
OEE ats svn bin no's Dkk SC eS 9 0.0 & ae bis 1 


Of the 28 per cent used by industries other than steel 
and coke plants, a large part would be needed in any 
case for heat. To the extent that heat is needed, power 
can be generated as a by-product with little increase 
in the amount of fuel used. 

If one-half of the coal used by the group of indus- 
tries making up 28 per cent of our consumption is for 
heat, there remains an item of only 14 per cent for 
central stations to work on. This is about equal in 
quantity to our consumption for domestic purposes, 
which is used entirely for heating. While no one can 
say what percentage of the fuel now used by the indus- 
tries is needed for heating, it is certain that there are 
many factories where power is nothing but a by-product 
of the heating operations. In such cases the efficiency 
of the power-generation apparatus is a matter of indif- 
ference, as long as it is not reduced to the point where 
the prime movers supply more exhaust steam than can 
be economically absorbed by the heating processes. So 
it may happen that a supposedly inefficient prime mover 
in a small industrial plant may produce power with a 
fuel consumption that is only an insignificant fraction 
of that required by the most efficient central station. 
This is on the basis of charging against power produc- 
tion only the additional fuel required above that which 
would be needed in any case to take care of the heat- 
ing operations. . . 

Not only do the best central stations throw away to 
the condensers approximately 80 per cent of all the 
energy supplied in the steam, but of the remaining 20 


*Abstract of paper by Egbert Douglas, consulting en- 
gineer. 


per cent only about four-fifths reaches the consumer, 
the other fifth being lost in transmission. 

Considerable attention has been given to the impor- 
tant field of using exhaust steam for heating. Another 
matter of great importance is that of utilizing the waste 
heat from metallurgical furnaces. By the very nature 
of the processes, many of these furnaces must waste 
as much as 80 per cent of all the heat in the coal, but 
a large proportion of this can be recovered by waste- 
heat boilers. 

The impression is general, particularly among busi- 
ness men who have had no engineering training, that 
it takes much more coal to produce a pound of high- 
pressure steam than lower-pressure steam. As a matter 
of fact, the difference is insignificant, amounting to 
perhaps 5 or 6 per cent. It is little short of an eco- 
nomic crime to blow steam into a multitude of heating 
systems at low pressure without first taking therefrom 
the mechanical work that this steam would be capable 
of performing if it were generated at a reasonable work- 
ing pressure. 

There are hundreds of large hotels, clubs, hospitals 
and other public buildings that are purchasing elec- 
tricity. This is generated by burning coal in central- 
station plants. At the same time these institutions are 
operating low-pressure boiler plants for heating pur- 
poses. Many of these plants could easily generate all 
the electrical energy they need with practically no in- 
crease in their coal consumption. 





From Government to Private Ownership 

The following is quoted from an editorial in the 
Daily Oklahoman: 

“The new premier of Italy is planning the early trans- 
fer of the telephone, telegraphs and railways from gov- 
ernment to private ownership. All these utilities have 
been operated at a loss under government direction. 

“Italy has had a similar experience to that of the 
United States in the administration of the railroads 
under government supervision. During the government 
control of railroads, the people of the United States 
received inefficient service, compared with what they re- 
ceived under private administration, and the railroads 
were run at a big loss. So unsatisfactory was the ex- 
periment that it is doubtful if the American people will 
ever consent to government operation of the railroads 
again. Government supervision was justified as a war- 
time measure to co-ordinate the railway facilities for 
the quick transportation of soldiers and supplies. But, 
only during war, should it be attempted. 

- “Tt is typical of government-operated utilities that 
their employees do not work so hard as for privately- 
directed utilities, believing that they can hold their jobs 
through political pull even though they ‘fall down’ in 
their work. The experience of Italy shows that this is 
a somewhat general human trait and not one peculiar 
to the United States.” 
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As the Journal Views It 








Co-operation Between Plumber and Gas 
Company 

Last week the Gas Sales Association of New 
England devoted its regular monthly meeting to a 
discussion of co-operation between gas company and 
plumber. Both sides of the question were presented, 
a gas company man talking from the industry’s view- 
point and a plumber telling how his trade viewed 
the matter. It was evident that both were prepared 
to extend themselves in every way to make this suc- 
cessful and this also was borne out in the subsequent 
discussion by both members and plumbers who were 
present. 

This movement is receiving more and more wide 
attention and the work that has been started by the 
American Gas Association in this direction is sure 
to receive the support of a united industry. 

One of the outstanding features of the meeting in 
Boston last week was the frankness with which the 
question was discussed by both plumbers and gas- 
men. There were present several men who had held 
important offices in the National Association of Mas- 
ter Plumbers, and they told of what had been the 
viewpoint of the plumbers for many years. But, it 
was pointed out, the plumber today is seeking to 
co-operate in every way possible, and he will go to 
tc any lengths to assure the success of a movement 
that will bring both closer together. 

The AMERICAN GAs JouRNAL gladly pledges its sup- 
port to any movement that will bring these two in- 
dustries closer together for it believes thoroughly in 
the movement. The work that is being carried on 
by the American Gas Association under Col. Oscar 
H. Fogg, secretary-manager, is most certainly a 
step in the right direction. This is proved by the 


fact that it is receiving just such support as that of 
the Gas Sales Association of New England. 


This matter has been taken up in various sections 
of the country, and where associations have been 
formed between gas company and plumbers, it has 
heen uniformly successful. The result has always 
been that plumbers have been turned into boosters 
jor the gas company and increased sales of appli- 
ances have been made with gas sales naturally im- 
proving. Then too, there usually has been adopted 
a uniform method of installation that has reduced 
the amount of service work that a gas company must 
necessarily carry on. 

One of the speakers at the meeting declared that 
in his city the interest of the architects and journey- 


men plumbers had been aroused by the movement 
and the returns that can be directly traced to this 
association, have been very profitable. Other speak- 
ers pointed out that having an army of plumbers as 
boosters for gas in the home naturally would result 
in great benefits. 

We would like to call the attention of our readers 
to the report of the meeting which is published on 
another page of this issue. 





The American Gas Catalog and Directory 
for 1923 


In answer to the numerous inquiries that have been 
received, the AMERICAN GAs JOURNAL desires to an- 
nounce that the 1923 edition of the American Gas 
Catalog and Directory will be published early in the 
spring. The gathering of the material for this vol- 
ume is now under way and as soon as the data for 
both the catalog and directory divisions are finished 
the edition will be published. 

An announcement of great importance to the gas 
industry is the fact that R. H. Burdick, chief gas 
engineer of the Electric Bond and Share Company, 
has consented to act as associate editor of this year’s 
editoin and the preparation of the data matter which 
precedes each section of the catalog is directly under 
his supervision. Mr. Burdick, as operating head of 
thirty-five gas companies in various sections of the 
United States, is recognized as one of the foremost 
authorities on gas practice, and his aid in preparing 
this year’s adition means that there will be placed 
at the command of the entire industry a great deal 
ci material that has not hitherto been available. 

As complete as was last year’s edition of the 
American Gas Catalog and Directory, the prepara- 
tions that have been made and the material that is 


now in hand assures the industry of an extraordi- 
rerily valuable volume. 


The Directory department also will be enlarged 
and added to and the kind of information that is de- 
sired by all gas men will be readily available. 

A feature that particularly appealed to the gas in- 
dustry in the publication of the 1922 edition was the 
timeliness of it, for it was published early in the year 
end the information forwarded to its thousands of 
subscribers while it was still applicable to the field 
and not when conditions had made it without value. 

The American Gas Catalog and Directory for 1923 
will be the finest publication of its kind ever offered 
to the gas industry. 
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Seek Statistics on Appliance Consumption 


In an effort to bring about the collection at American 
Gas Association headquarters of statistics covering gas 
appliance sales per meter per year, the Association has 
mailed the following letter to member companies : 

“There are at present no available figures covering 
the dollar gas appliance sales per meter of the A. G. A. 
company members, nor is there any basis or standard 
upon which to determine whether a sales organization 
is performing creditably or otherwise. 

“It is hoped to correct this condition through the col- 
lection at Association headquarters of information of 
this character from all member companies. You are 
asked to make such statistics available to the Associa- 
tion, using for the purpose the enclosed form, and send- 
ing in the information monthly or as often as may be 
most convenient. (Twelve blanks are enclosed so you 
may report these statistics monthly if this is convenient.) 


“At present very few if any companies know whether 
their gas appliance sales per meter per year are high, 
low or indifferent. Who shall say what is a high stand- 
ard—-is it three, four or five dollars per meter per year 
or more—no one knows. . It is a fact, however, that 
there is a great variance between the dollar sales of our 
various member companies and it is in order to encour- 
age those with low sales to bring their quota higher, 
and those at the top to make even better records that we 
propose to gather such statistics. 

“It is intended to publish monthly the names of the ten 
or fifteen companies making the best records of appli- 
ance sales per meter in dollars as a mark towards which 
the other companies may strive. 

“These appliance sales should include services, meter 
connections or any merchandise or labor which is billed 
to the customer, from the running of a service in the 
street to the selling and installing of a gas light and 
mantle up through all the larger installations. Any gas 
service appliance that the customer buys and has in- 
stalled can reasonably be called gas merchandise. 

“As an illustration: 


“Company ‘No. 1—with 2,000 meters sells $12,000 
worth of gas appliances during 
the year; this is an average of 
50c per month or $6.00 for the 
year. 

“Company No. 2—with 10,000 meters sells $45,000 
worth of gas appliance during 
the year, a monthly average of 
375c or $4.50 for the year. 

“Company No.3—with 100,000 meters sells $500,- 
000 worth of gas appliances 
during the year, a monthly av- 
erage of .4i6c or $5.00 for the 
year. 

“Now wouldn’t it be an incentive for Companies No. 
2 and No. 3 to strive for the higher mark established 
ty No. 1 and isn’t it logical that Company No. 1 will 
endeavor to keep in the lead? This friendly rivalry will 
be a stimulating influence throughout the industry. 


“As a further incentive for all companies to carefully 
record their appliance sales curve and endeavor to build 
up their merchandise sales, the Managing Committee 
of the Commercial Section will recommend to the Exec- 
utive Board the award of three prizes to be presented 
at the 1923 Convention to the companies making the 
best records of dollar appliance sales per meter for the 
year ending August 31, 1923. 

“The ten or fifteen companies in the lead each month 
will be listed on an Honor Roll in the A. G. A. monthly 
and the gas trade journals. Naturally, the- standing 
of the leaders will change from time to time and it is 
therefore important to have the information reported 
monthly so far as possible. 

“It should be remembered that the information so 
supplied will give us statistics of the whole industry 
which have never been available heretofore and which 
will be very useful for publicity purposes. 


“As this is a matter in which your selling organiza- . 


tion is particularly interested, may be suggest that this 
plan be brought to the attention of your sales manager 
with the request that these statistics be furnished regu- 
larly, and also that your company may enter the con- 
test for the prizes? It will be an enviable honor for any 
company to be one of the three commercial leaders in 
our industry based on their performance for 1923. 
SALES OF GAS APPLIANCES 
PER METER PER MONTH 
“American Gas Association, 
342 Madison Avenue, 
New York, N. Y. 
“Gentlemen : 

“We report below our sales of appliances per meter 
fer month in accordance with the Association’s plan 
for recording such statistics: 

Appliance Sales 


*Total Per Meter 
Appliance Sales Per Month 
Month Total Meters (in dollars) (in dollars ) 
Sept., 1922 §$.... a 25% pra 
Oct. ™ SP 
Nov. be 
Dec. ‘2 
jJan., 1923 
Feb. Ph 
Mar. . 
Apr. e 
May Fe 
June " 
. July = 
Aug. : 
GS ok endidnekdithe dural celia 
SORES SS aC eee 
ED ig este a wine ge at 
Address 


“Note: Members are requested to mail these reports 
as soon as possible after the first of each month. 

*“Appliance sales should include services, meter con- 
nections or any merchandise or labor which is billed to 
the customer, commonly known as Jobbing Revenue.” 
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Back to Normal 
The cigars I got for "Xmas 
Are now ashes cold and grey, 
And in their stead my smelly pipe 
As king is holding sway. 


The slippers and the neckties 
Are in the bottom of my trunk, 

Together with some other things 
I classified as “junk,” 


The fruit cake and the puddings 
That brought horrors through the 
night 
Have dissolved into my system 
And once more my dreams are 
bright. 


The holidays are over, 
Normal days again we get. 
Though few of us admit it, 
We're doggone glad, you bet. 
SYD. 





Enthusiasm 

Enthusiasm is one of the best of all 
human qualities. It puts piquancy 
into life and lends zest and brilliancy 
to all occasions. Without it a man 
is like a smoking fire on a rainy day. 
He is an aggravation to his friends 
and a disappointment to himself. He 
throws out neither light nor heat. 
But give him a touch of enthusiasm 
and immediately he sparkles and 
burns. 

Many a man is faithful, patient, 
persistent; yet he never scores a vic- 
tory. Add enthusiasm to the above 
qualities and he immediately becomes 
a leader in his field of endeavor. 

The possession of this admirable 
quality does not make one noisy and 
pretentious. The fire that burns 
under the boiler does not roar and 
flame ; but the locomotive flies along 
the shining rails. That is enough 
evidence of the heat of the fire. Like 
all other helpful human qualities, en- 
thusiasm may be cultivated and made 
to impart a glow and ecstasy to a 
life of grinding toil, otherwise dull 
and uninteresting. 


That which is for the good of the 
business you are connected with, is 
for your good also. Push, always 
push. Hide your little hammer and 
keep it hidden. I always speak well 
of others, no matter how small I may 
know myself to be. 

Enthusiasm is great, so is a mil- 
lion dollars. Here’s hoping. 


Pretty Soft, Eh? 


George Cressler, while on a trip a 
few weeks ago, saw a man standing 
beside a car and asked him what he 


did. 


“Oh, I work for the New York 
Central,” answered the man. 


“What kind of job have you, sec- 
tion foreman, baggageman or what?” 


asked Cressler. 


“Oh, I’ve got a better job than 
either of those,” he replied. “You 
know the man that goes alongside the 
train and taps the wheels with a ham- 
mer to see that everything’s all right? 
Well, I help him listen.” 


If Omar Khayyam was alive today, 

I wonder, oh I wonder, what he’d 
say? 

He couldn’t find a book of verse 

That he thought worth a cent. 

If underneath a bough he sat 

They’d want to charge him rent. 

The loaf of bread that he could buy 

He might consider fine, 

But where, oh where would Omar get 

A whole jug full of wine? 


He couldn’t find a girl today, 
Though he searched near or far, 
Who'd go into the woods with him 
Unless he had a car. 

The loaf of bread he used to take 
Would have to be a “roll” 

Before a girl with Omar would 
Consent to take a stroll. 


When L, L. Campbell was a kid 
He grew and grew, I'll say he did, 
Till now he is of ample girth, 

His head in heaven, feet on earth. 


Through all his happy, boyhood days 
F. T. Toombs had shrinking ways. 
He never seemed to grow at all, 
And so today, he is quite small. 


They pull in harness as a team, 
A fact, though strange as it may 


seem. 
While Toombs is small, he does big 
things, 
And Campbell, home the bacon 
brings. 
He Was It 


He ran up the steps of a beautiful 
home on Riverside Drive and rang 
the bell impatiently. 

The door was opened by a new 
maid who had never before seen the 
young man. 

“Is Miss Edith in?” he demanded. 

“Yes, sir,” said the girl; “but 
she’s engaged, sir.” 

“I know it,” he replied; “I’m 
what ‘she’s engaged to.” 





I need some more to fill this space, 
Oh, just about an inch, 
And so I write four little lines. 
Say, 
isn’t 
that 
a 


cinch? 
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Public Utilities Securities Market 


Report 


Prices of Representative Gas Bonds 


(Quotations furnished by The National City Company) 


Jan. 18, 1923 


Company. Jan. 11, 1923 Maturity Bid Asked 

American Lt. & Trac. Co............Five Year 68.....c000 May 1, 1925 109% 110% 
Brooklyn Union Gas Co............ First Consol. 5s......May 1, 1945 97 99 
Columbia Gas & Elec. Co.......... | £1 ee May 1, 1923 96 97 
Consol. Gas, Elec. Lt. & Pr. Co. of 

I iin ood lala in ens First Ref. 7%4s....... Dec. 1, 1985 110 i111 
Consol. Gas, Elec. Lt. & Pr. Co....General 4%4s......... Feb. 14, 1935 92 93 
New Amsterdam Gas Co............ First Consol. 5s...... Jan. 1, 1948 St = 86 
Denver Gas & Elec. Co............. Gen. (now Ist) 5s....May 1, 1949 9244 4 
NY I GR hin ceascececcee |” gt era a) Jan. 1,1945 101 101% 
Equitable Illum. Gas Lt. Co. of 

UL edacdcticcedcuceus s+ oh ecnadeare Jan. 1, 1928 101% 103 
Hudson County Gas Co............ Gs is daa aoe Nov. 1,1949 9% — 
Laclede Gas Light Co............... Ref. & Ext. 5s....... Apr. 1, 1934 9414 95 
Louisville Gas & Elec. Co.......... Piet & Ref. %...... Called Dec. 1 100 — 
Michigan Light Co...........s+e00- First & Ref. 5s...... Mar. 1,1946 91 92 
Milwaukee Gas Light Co........... iL cccwkeees ie May 1, 1927 3 93% 
Pacific Gas & Elec. Oo............. Gen. & Ref. 5s...... Jan. 1, 1942 914% 92% 
Pacific Gas & Elec. Co............. First & Ref. 7s<..... Dec. 1, 1940 106% — 
eg OT es, ee Unif. & Ref. 5s...... Nov. 1, 1937 97% 98 
Peoples’ Gas Lt. & Coke Co........ Refunding 5s.........5ept. 1, 1947 92% 93% 
Chicago Gas Lt. & Coke Co........ eee July 1, 1937 %% — 
Portland Gas & Coke Co........... First & Ref. 5s....... Jan. 1, 1940 9014 92 
ae Bee Cie csasciecscve Refunding 5s.........Oct. 1, 1949 83 85 
Southern California Gas Co........ ER Nov. 1, 1950 9714 991% 
Utica Gas & Electric Co........... Ref. & Ext. 5s....... July 1, 1957 93 95 
Washington Gas Light Co.......... General 5s........... Nov. 1, 1960 95 96 


Western States Gas & Elec. Co. of 


ED Sv cg hdcns seueincatin First & Ref. 5s...... June 1, 1941 91 93 





Austin Gas Company Reduces 


Rates 

Austin, Minn.—W. H. Martel, of 
the Austin Gas Co., has announced 
a reduction of 20 cents per thou- 
sand feet, taking effect Jan. 1. “The 
company felt warranted in making 
this reduction after a survey of its 
business for 1922 and in view of the 
outlook for the coming year,” said 
Mr. Martel. 

This reduction in the price of gas 
is in keeping with the policy of the 
company in making reductions when- 
ever the conditions make such a re- 
duction possible. The company is 
constantly at work to secure for its 
customers the best of gas at the low- 
est price that is possible under con- 
ditions. The increased consumption, 
and the foresighted action of its of- 
ficers in securing raw material for 
gas at reasonable prices makes it pos- 
sible for the company to make this 
reduction. 


So. Counties Nov. Earnings 

Los Angeles, Calif—Gross earn- 
ings of the Southern Counties Gas 
Company of California for the month 
of November, 1922, were $459,- 
362.53, as compared with $368,- 
100.79, for the same month last year, 
an increase of $91,261.79, according 
to the latest official statements of the 
company, announced through Blyth, 
Witter & Company, in this city. Net 
earnings for the same periods in- 
creased from $65,213.56 in Novem- 
ber, 1921, to $91,261.74 in Novem- 
ber, 1922, a net gain of $26,048.18. 

For the twelve months ended No- 
vember 30, 1922, the gross earnings 
are given as $5,377,708.90, as com- 
pared with $4,186,979.09 for the 
twelve months ended November 30, 
1921. Net earnings for the twelve 
months ended November 30, 1922, 
were $1,190,729.81, as compared with 
$725,222.64 for the twelve months 
ended November 30, 1921. 


The Southern Counties Gas Com- 
pany of California is one of the fast- 
growing public service corporations 
of the War West. Its mains stretch 
across five Southern California coun- 
ties, including Los Angeles, Orange, 
San Bernandino, Ventura and Santa 
Barbara. The total number of cities 
served number 48, the company hav 
ing acquired the municipal gas dis- 
tribution systems at Balboa and 
Newport Beach in Orange County on 
January 1, 1923. 

Officials of the Southern Counties* 
Gas Company are: Ferdinand R. 
Bain, president and general manager ; 
Rufus C. Dawes, vice-president; 
Charles H. Dickey, vice-president ; A. 
S. Bradford, vice-president; T. H. 
Dudley, treasurer ; Walter S. McFar- 
land, secretary; M. R. Thompson, 
engineer; Frank S. Wade, superin- 
tendent of operation; and LeRoy M. 
Edwards, counsel. 





Big Oil and Gas Merger 
Contemplated 


It is freely discussed in many oil 
circles that Former Governor of the 
Reserve Board W. G. P. Harding 
is at the head of a gigantic merger, 
that of the Union Oil of California, 
Pure Oil, Transcontinental Oil and 
the Arkansas Natural Gas Compa- 
nies. 

Either an announcement of the 
merger or a flat denial should come 
from some authoritative source with- 
in a short time. 





Financial Statement 


Utah Power and Light Company 
have marketed $2,156,000 first mort- 
gage 5 per cent bonds at 91% and in- 
terest to yield about 5.70 per cent. 

Turman Oil, subsidiary of Middle 
States Oil, has declared its regular 
monthly dividend of one per cent, 
payable February 20 to stock of rec- 
ord January 30. 
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Record Attendance at New Jersey Association 


Meeting 


Lively Discussion Features Mid-Year Gathering in Trenton 


Trenton, N. J.—The mid-year 
meeting of the New Jersey Gas As- 
sociation was held here, Wednesday, 
January 17, with an attendance of 
150. An exceptionally interestinz 
programme had been arranged and 
the discussion which followed the in- 
troduction of the various topics 
showed that the members of this 
progressive and rapidly-growing as- 
sociation are alert to all of the possi 
bilities of the gas industry. 

The entire morning session was de- 
voted to a discussion of house heat- 
ing by gas. Thomson King, sales 
manager of the Peerless Heater 
Company, Pittsburgh, Pa., presented 
a paper on the central heating plant 
in the home, and then followed a 
most interesting and instructive dis- 
cussion in which the relative merits 
of the individual room heater and 
the gas fired boiler were presented. 
It was significant that the discussion 
took in a large number of those pres 
ent, many of whom told of their ex- 
periences in bringing this matter be 
fore their customers. 

It was predicted that it will be only 
a comparatively short time until most 
homes will use some form of gas 
heating. As one speaker put it: “If 
we had been told a few years ago 
that we would be paying $15 a ton 
for anthracite coal today we would 
have thought the man who made the 
statement crazy. But that is just 
what we are doing. Who can say 
that we won’t be paying $25 a ton 
for anthracite in 1925 er $30 a ton? 
When the time comes that it costs 
just a little more for anthracite coal 
than it does for gas, then we will be 
swamped with this kind of business.” 


An interesting point that was 
brought out in connection with the 
gas fired central heating plant was 
that of main capacity. It was point- 
ed out that one home equipped with 
this form of gas consuming appliance 
might eliminate the possibility of put 
ting other similar appliances on the 
lines due to the lack of main capacity. 
The question that naturally arose 
then was how the situation could be 
explained to the applicant for that 
service. Mr. King, speaking from 


his experience, with the Consolidated 
Gas and Electric Company of Balti- 
more, declared that at first he had be- 





lieved it would be impossible to han 
dle the matter and that only dissat 
isfaction would result. However, 
Mr. King said that he had found that 
the explanation to the applicant tat 
there was not sufficient capacity to 
handle the additional load, but that 
the company was increasing its mans 
as rapidly as possible—taking into 
consideration the necessity for finan 
cing this work—usually sufficed. 

Many gas men told of their experi- 
ences with different installations in 
different sections of the state, and 
the meeting resolved itself into an 
exchange of ideas and experience. 

The first paper presented at the 
afternoon i was by Stanley 
Grady, secretary of the Roberts and 
Manders Stove Company, on the sub- 
ject of A. G. A. Specifications. Mr. 
Grady explained the construction of 
a stove and told of the various grades 
of materials that are used in manu- 
facturing stoves. Mr. Grady de- 
clared that it was obviously unfair 
that a manufacturer should live up 
to these specifications and then have 
the gas company men not live up to 
them by purchasing appliances that 
did not comply with the requirements 
of the national association. Presi 
dent Jacob L. Jones pointed out that 
various state associations were affili- 
ated with the national association and 
he believed that this implied that all 
members of these associations should 
voluntarily support the American Gas 
Association in its work to protect 
the gas industry. 

Niles T. Sellman, service engineer 
of the American Gas Association, ex- 
plained in answer to a question that 
the American Gas Association with- 
in a short time hoped to be able to 
inform any of its members who were 
interested as to what companies are 
manufacturing according to these 
specifications. He explained also 
that the Association would welcome 
suggestions as to how these speci 
fications could be improved. 

Joe Taylor, of the Baltimore Gas 
Appliance Company, declared that 
one of the things that the specifica 
tions should call for is the produc- 
tion, by a range, of a perfect product, 
as, for instance, a “perfect bake,” 
etc. 

An interesting talk and demonstra 
tion on gas lighting was given by 


session 


Jesse Stetser of the Welsbach Com- 
pany. Mr. Stetser showed how the 
mantles manufactured by his com- 
pany should be handled and declared 
that the reason that electricity is 
making inroads on the gas lighting 
business is because fixtures and man- 
tles are not properly adjusted. His 
talk aroused a great deal of discus- 
sion. 


Pass Gas Cut-Off Act by 


53 to 12 

New York City, N. Y.—The gas 
cut-off ordinance has been passed by 
the Board of Aldermen by a vote of 
53 to 12. One Democrat, Stephen 
A. Rudd, of Brooklyn, voted against 
it. All the members of the Repub- 
lican minority voted in the negative. 
The roll call followed a long discus- 
sion, during which charges were 
made by the opposing aldermen that 
it was a Tammany “grab.” Commu- 
nications were received by the board 
prior to the action on the measure 
from representatives of various real 
estate bodies and property owners de- 
nouncing the ordinance in no mild 
terms. 

Stewart Browne, president of the 
United Real Estate Owners’ Associa- 
tion, in a letter to the board, declared 
there was no necessity for the auto- 
matic gas shut-off on buildings as.a 
protection to firemen, the plea on 
which most of the Tammany speak- 
ers based their argument. 

“The proposed ordinance is a graft 
ordinance pure and simple and noth- 
ing else,” said Mr. Browne. “It is 
not intended to protect the firemen 
or the public, but is intended to put 
graft into the pockets of those be- 
hind the ordinance.” 

If Mayor Hylan approves the ordi- 
nance it will become effective imme- 
diately. The Mayor vetoed a similar 
ordinance last April, but he has said 
he would approve the present amend- 
ed measure, which requires that all 
new and old buildings, except those 
five stories or less in height, occupied 
exclusively for residential purposes, 
shall be equipped with a gas shut- 
off device on the outside of the build- 
ings. Opponents of the measure at 
the meeting estimated that it would 
cost property owners between $25,- 
000,000 and $30,000,000. 
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Erecting Large Gas Equip- 
ment 

A large gas holder and pumping 
station are being erected by the 
Allentown-Bethlehem Gas Company 
at Didier. The entire operation and 
equipment will cost upward of two 
and a half million dollars. The new 
service station is located along the 
P. B. & N. E. Railroad east of Sau- 
con Park and the main road leading 
to Hellertown. 

The company some time ago found 
that the storage capacity at the Beth- 
lehem and Allentown holders was in- 
adequate to take care of the grow- 
ing demand for gas, and it was de- 
cided to erect the Didier plant. The 
tank there will be used largely at 
first for reserve supply, but it is 
probable that at no distant date it 
will be drawn upon for a great ex- 
tension of gas service for Hellertown 
and other sections east of Bethlehem. 


Gas Company Sold at Sher- 


iff’s Sale 

The Missoula (Montana) Gas 
Company, which has been in the 
hands of a receiver for four years, 
was sold at a sheriff’s sale January 
3 to the Garden City Gas Company 
for $51,000. The property is said 
to be worth in the neighborhood of 
$500,000. Robert C. Cardell, for- 
merly president of the Billings Gas 
Company, is general manager of the 
new Company at Missoula and a 
principal stockholder. 





Stacey Mfg Co. to Erect Spe- 
cial Holder for Texas 
Company 

In connection with the gas han- 
dling apparatus at their Casper, 
Wyoming, refinery, the Texas Com- 
pany has just awarded contract to 
the Stacey Manufacturing Co., of 
Cincinnati, for the erection of a spe- 
cial designed two lift 250,000 cu. 
ft. capacity gas holder with steel 
tank. The Stacey Manufacturing 
Co. has recently finished two dupli- 
cate holder constructions for the 
Texas Co. at their Tulsa, Okla., and 
Lockport, Tll., refineries. 





Professor Heads Gas 
Company 
Towa City, Ia—J. B. Hill, pro- 
fessor of electrical engineering at the 
University of Towa, has resigned 
from his position to become general 
manager of the Lincoln Gas and 
Electric Company, of Lincoln, Neb. 





Prof. Hill has been connected with 
the university for 15 years. 


Barnes-Redd-Winter Co. 
Formed 


Announcement has been made of 
the formation of the firm of Barnes- 
Redd-Winter Company, with office 
and showrooms at 2231 West Wash- 
ington Street, Los Angeles, Cal. 

As jobbers and exclusive manufac- 
turers’ sales agents, they will offer to 
the trade approved gas appliances, 
for domestic and industrial use, la- 
bor saving devices, and other special- 
ties for home use. 

Engineering and technical advice 
will be furnished for heating and 
ventilation installations. 

The many years’ experience of 
those comprising the organization, in 
the gas field, is an assurance of sat- 
isfactory service. 


Three Companies Con- 
solidate 
San Francisco, Calif—The an- 
nouncement has been made through 
the offices of the Standard Gas & 
Electric Company that three of the 
company’s subsidiaries are to be con- 
solidated. The companies are, ac- 
cording to information received from 
Blyth, Witter & Company, the Moun- 
tain States Power Company, Puget 
Sound Gas Company and the Tacome 
Gas & Fuel Company. 


Will Drill for Gas 

Akeley, Pa.—E. R. Tanner and as- 
sociates of Akeley are about to com- 
mence drilling operations for gas on 
the D. Harrington farm, located be- 
tween Akeley, Pa., and Fentonville, 
N. Y., in Pine Grove Township, 
Warren County, Pa. Gas is ex- 
pected at less than 900 feet. 











$3,000 Damage by Milford 
Fire 

Milford, Mass.—Fire on January 
9 caused $3,000 damages in a stor- 
age house of the Milford Gas Light 
Company. The damage was mainly 
to the contents of the building, a 
wooden structure, 50 by 20, one and 
one-half stories high, insured. The 
hose carriage was disabled in the 
snow. 





Denver Gas & Electric to 
Install Koppers Liquid 
Purification Plant 
The Koppers Company has been 
awarded a contract by the Denver 
Gas & Electric Company, Denver, 





Colo., covering the erection of a 12,- 
000 cu. ft. daily capacity liquid puri- 
fication plant. This makes the fif- 
teenth liquid purification plant con- 
tracted for during 1922. 





Cities Service Company in 
December 

In the twelve months ended De- 
cember 31, 1922, earnings of Cities 
Service Company continued to show 
a steady increase. Gross earnings in 
this period were $14,658,971, as com- 
pared with $14,564,749 for the twelve 
months ended November 30, 1922, 
and $13,461,770 for the twelve 
months ended December 31, 1921. 

Net earnings for the twelve months 
ended December 31, 1922, amounted 
to $14,205.674 as compared with 
$14,125,234 for the same period end- 
ed November 30, 1922. After pay- 
ment of all interest charges and pre- 
ferred stock dividends of $4,917,- 
517 there remained a net to common 


stock and reserves of $6,929,602, ° 


which was equivalent to $14.88 earn- 
ed during the twelve months ended 
December 31, 1922, on the average 
amount of common stock outstanding 
as compared with $14.82 earned dur- 
ing the twelve months ended Novem- 
ber 30, 1922, and $13.04 earned in 
the twelve months ended December 
31, 1921. For the month of Decem- 
ber, 1922, alone, gross earnings in- 
creased to $1,287,671 from $1,183,- 
019 for the preceding month, No- 
vember. Net in December totaled 
$1,242,471, a substantial increase 
over net earnings of the preceding 
month, which were $1,145,663. The 
earnings statement shows $615,494 
available in the month of December 
for common stock and reserves, after 
taking care of all interest charges and 
preferred stock dividends, a further 
marked increase over the total of 
$511,874 for the preceding month. 
Total surplus and reserves as of De- 
cember 31, 1922, were $46,056,209. 





Gas Company’s Income 
Higher 

Following the deficit experienced 
by the Dallas Gas Company during 
October, when little gas was con- 
sumed on account of the unusually 
mild weather, the authorized return 
was made by the company in No- 
vember with a balance for reserves 
of $5,382.29, the report of F. B. 
Sims, accountant for the Supervisor 
of Public Utilities, shows. 

The gross earnings during Octo- 
ber were $171,329.27, against that of 
October for $114,484.33. In Novem- 
ber the authorized return of $22,582 
was made, while in October a deficit 
of $14,587 was experienced. 
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Another Ten Million Holder 


for Los Angeles 


Los Angeles, Calif—Gas_ con- 
sumers in the Southwestern section 
of this city have been assured that 
another gas shortage would not oc- 
cur next winter, when the final ar- 
rangements were completed for the 
construction of a 10,000,000 cubic 
foot gas holder calling for an ex- 
penditure of nearly $1,000,000 by the 
Los Angeles Gas & Electric Cor- 
poration which serves part of this 
city, Pasadena, Alhambra and con- 
tiguous territory. 

The transaction, closed on January 
3, 1923, had been the basis of con- 
siderable litigation during the last six 
months between residents of the dis- 
trict and the gas company. Property 
owners fought to prevent the com- 
pany from building the steel tank on 
the Pacific air line, between Seventh 
and Ninth Avenues, declaring that 
the tank would depreciate the value 
of their properties. The protestation 
was referred to the City Planning 
Commission and later the City Coun- 
cil accepted an adverse report. 

The Los Angeles Gas & Electric 
Corporation then purchased another 
site at 3301 West Thirty-sixth Street. 
more remote from the residential 
district, and commenced plans for the 
erection of the holder on that prop- 
erty. 

The Bartlett-Hayward Company 
has been selected to build the huge 
container. Statistics given out by 
W. N. Meigs, general superintend- 
ent of the engineering company, show 
that it will be 220 feet high, with a 
diameter of 273 feet and a capacity 
of more than 10,000,000 cubic feet 
of gas. Eighty tons of steel will be 
needed for its construction and more 
than 81,000 rivets, weighing fourteen 
tons, will be required. 

Champ Vance, third vice-president 
of the gas company, stated that the 
container will be one of the largest 
west of the Mississippi and is an ex- 
act duplicate of the one on Macy 
Street, recently built by the same 
company. The gas will be manufac- 
tured in the Macy Street plant and 
conveyed through large mains to the 
tank on Thirty-sixth Street. 





Gas Price Cut in Pittsfield 

Pittsfield, Mass.—Reductions of 10 
cents per thousand cubic feet in the 
price of illuminating gas have been 
announced by the Pittsfield Coal Gas 
Company, which supplies Pittsfield 


and Dalton, and the Lee Gas Com- 
pany, the new prices to take effect 
on February 1. The new reductions 
are the third to be announced in these 
communities since the war-time peak. 

The new price in Dalton and Pitts- 
field after February 1 will be $1.60 
per 1,000 cubic feet, while in Lee 
the price will be $1.80 per 1,000 cu- 
bic feet. Bills in both places will 
be subject to 10 per cent discounts 
if paid before the 10th of the cur- 
rent month. Users of gas meters in 
Lee are to benefit by the reduction 
as soon as the necessary adjustments 
on their meters have been made. In 
Pittsfield, . where reductions were 
made on August 1, 1921, and on 
April 1, 1922, the following an- 
nouncement was made: 

“The close of business on Decem- 
ber 31 shows a material gain in the 
sales of gas for the past year; this 
gain is reflected in our earnings and 
in making a change in price the com- 
pany is continuing the policy which 
it has consistently followed for many 
years. It has voluntarily reduced the 
price to the consumer whenever con- 
ditions have warranted so doing.” 





Light Companies Rent in New 
Englewood Building 

Chicago, Ill—Joseph August Mar- 
tin has had plans drawn by Kocher 
& Larson for a two-story white ter- 
ra cotta front building at 848-54 
West 63rd, 104x107, according to 
Attorney Louis J. Du Rocher, who 
represented the lessor. The two 
stories on the first floor will be oc- 
cupied by the Commonwealth Edi- 
son and the Peoples Gaslight and 
Coke Company for ten years, at a 
rental of $6,000 annually for the first 
three, $6,300 for the next two, and 
$7,200 annually for the remaining 
five. Ward T. Huston & Co. rep- 
resented the lessees. 





Helping Employees to “Sell” 
e Company 

Over 400 employees of the Boston 
Consolidated Gas Company living in 
metropolitan Boston are _ taking 
courses of the Boston Consolidated 
Gas Company Institute at ‘the Col- 
lege of Business Administration of 
Boston University. Each course is 
given by the member of the C. B. A. 
Faculty who teaches the same sub- 
ject to the regular college students. 
All courses are conducted under the 
supervision of Professor Harold 


Whitehead, head of the Department 
of Sales Relation. 





This is a splendid movement on 
the part of the Boston Consolidated 
Gas Company to sell itself to the 
public through the medium of its em- 
ployees, by educating these employees 
on the company’s time to do better 
work, and to add to their ability, 
knowledge, and character. 

Approved lists of courses are of- 
fered twice a year—September and 
February. All students who attain 
a satisfactory passing grade in their 
courses will be allowed to elect a new 
course in the next term. Thus, any 
employee who really wishes to secure 
a broad, practical education of col- 
legiate grade has the opportunity to 
do so. 

It will be seen that this educational 
opportunity helps employees to make 
bigger and better men and women of 
themselves. When the company is 
seeking executives, it will consider 
educational progress as well as gen- 
eral character and ability to get re- 
sults. This educational program 
will, therefore, be a direct help to 
the ambitious man or woman, for 
their class work will provide an in- 
dex to their desire for betterment. 

The courses offered are Elemen- 
tary, Economics, Bookkeeping, In- 
troduction to Accounting, Salesman- 
ship, Personal and Business Effi- 
ciency, English Composition, Speech 
Training, Operating Control, Chem- 
ical History of the Gas Industry, and 
Free Hand Drawing. All courses 
consist of fifteen one-hour sessions; 
fourteen regular class periods and 
the examination period. The courses 
run one hour a week, either at 9 to 
10 o’clock in the morning or 4 to 
5 o’clock in the afternoon. 








Declare Quarterly Dividend 
San Francisco, Calif—The board 
of directors of the Pacific Gas & 
Electric Corporation has declared a 
regular quarterly dividend of $1.50 
per share on the company’s common 
stock, payable on Jan. 15, 1923, to 
stockholders of record at the close of 
business Dec. 30, 1922, and also de- 
clared an additional dividend of $2 
per share, payable in common stock 
at par to stockholders of record of 
Dec. 30, 1922, and issuable upon ap- 
proval of the Railroad Commission. 
This puts the common stock of the 
company on a 6 per cent cash divi- 
dend basis instead of 5 per cent as 
heretofore. The additional $2 per 
share payable in common stock is the 
same as the additional stock dividend 
declared at the close of 1921, 
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12-Month Earnings Gain 

Los Angeles, Calif—For the 
twelve months ended Nov. 30, 1922, 
the Southern California Gas Com- 
pany shows a balance available for 
dividends of $681,998.67, or an in- 
crease of $175,670.76 over the cor- 
responding period of 1921. Opera- 
tions for the month: of November 
alone returned the company $85,- 
889.01 as the amount available for 
dividends, which represents an in- 
crease of $62,602.13 over November 
of 1921, according to the earnings 
statements released recently through 
Cyrus Peirce & Co. 

Gross earnings from all sources 
for the twelve months totaled $5,- 
672,826.87, an increase of $1,468,- 
824.82 over the preceding twelve 
months. Operating expenses main- 
tained the same ratio of increase, 
amounting to $4,167,347.68, against 
$3,089,988.93 for last year. 

The statements for November and 
the twelve months follow: 


Oelwein Expects to Have Gas 


Service 

Oelwein, Ia.—Prospects now seem 
good for a going gas company in 
Oelwein. The old gas concern has 
been out of business for some time. 
Last summer Messrs. Freese and 
Thompson came out from Chicago 
with a proposition to the city coun- 
cil to take over the old gas company 
and put it again in commission. The 
proposed franchise at that time was 
not satisfactory to the city council 
and they submitted a counter pro- 
posal which did not meet the ap- 
proval of the gas men. Mr. Freese 
was out again this week and met 
with the city council and another pro- 
posed franchise was discussed. The 
result of the conference was a com- 
promise franchise which will be 
drafted soon and submitted to the 
council for approval. If it is ap- 
proved by the council it will sub- 
mit the franchise to the voters at the 
spring election in March. 





Gross earnings from all sources. 
Operating expenses, including main- 
Cemenmce, tANES, ELC... 1... cscaes 


Balance for fixed charges.... 


Bond and floating debt 

kas dns geht lae ae Ce alka 6 
Bond discount and expense...... 
Depreciation 


Balance available for dividends 


1922 1921 Increase 


. $504,626.29 $374,676.13 $129,950..16 








341,281.96 292,374.85 48,907.11 
$163,844.33 $82,301.28 $81,045.05 
interest 
$48,976.35 $38,428.69 $10,557.66 
1,875.40 1,959.20 *83 80 
ee ay ko 9 RE OE 26,593.57 18,616.51 7,962.06 
$77,445.23 $59,004.40 $18,440.92 
$85,889.91 $23,296.88 $66,602.13 
For Twelve Months Ending Nov. 30 
1922 1921 Increase 


Gross earnings from all sources $5,672,826.87 $4,203,902.05 
-_ 


Operating expense, including 
maintenance, taxes, etc. 


$1,468,924.82 





Balance for fixed charges $1,505,479.19 


Bond and floating debt interest 
Bond discount and expense. . 
Depreciation 








4,167,347.68 3,089,988.93 1,077,558.75 
$1,123,914.12 $391,566.07 

$503,079.75 $359,032.64 $144,047.11 
22,691.45 18,016.96 4,664.49 
297,719.42 240,536.61 57,182.81 





$823,480.52 $617,686.21 $205,894.41 
Balance available for divi- 
Re ae $681,998.67 $506,327.91 $175,670.76 
*Decrease. 





Gas Company Shareholders 


Get Dividend 

Great Falls, Mont.—The Great 
Falls Gas Company closed 1922 with 
December 31, the record day of the 
company in gas consumption, De- 
cember the record month in sales of 
both gas and supplies and 1922 the 
record year in all departments, ac- 
cording to F. D. Fletcher, general 
manager. 

The company started the new year 
by mailing out the dividend checks 
to its stockholders for the last six 
months of 1922, the dividend being 
the regular semi-annual dividend of 
$3.50 a share, or on the basis of 8 
per cent on the investment. 

The dividend checks went to 91 
persons in Great Falls and the vicin- 
ity, who hold shares of Great Falls 
Gas Company preferred stock. It 
was the eleventh dividend paid by 
the company and meant more than 
$1,500 paid in this dividend to Great 
Falls residents. * 

On the last day of December, the 
company sold 285,000 cubic feet of 
gas, this being the record “send out” 
for any one day in the history of the 
company. 

The year 1922 showed an increase 
over any previous year of from 12 
to 15 per cent in various departments 
and none fell below 12 per cent in 
their increase. 

“The year was a most successful 
one for the company,” said Mr. 
Fletcher. “We have every hope that 
1923 will be even more so. Addi- 
tions to the plant being made by the 
company will permit the further ex- 
tension of the business and the 
growth of the territory served by it. 
Our organization is going after the 
next year to make each month a big- 
ger month and each day a bigger 
day.” 





Gas Companies in Merger 

Danielson, Conn.—The — Eastern 
Connecticut Power Company, of 
Norwich, Conn., has purchased the 
People’s Light & Power Co., and the 
Danielson & Plainfield Gas & Electric 
Company, of this city. The latter 
concerns furnish gas and electrical 
power in the towns of Danielson, 
Plainfield, Killingly, Brooklyn, and 
other portions of Eastern Connecti- 
cut. The new owners plan exten- 
sions and improvements, both in the 
plants and systems of the newly ac- 
quired companies. 
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J. D. Forrest to Leave Indian- 
apolis Company 

Indianapolis, Ind.—J. Dorsey For- 
rest, secretary, assistant general 
manager and director of the Citizens 
Gas Company, is to sever all his con- 
nections with the company July 1, 
it was announced following a meet- 
ing of the board of trustees of the 
company, at which all the directors 
of the company were re-elected for 
1923. Mr. Forrest’s retirement from 
the company, which, the announce- 
ment stated, was voluntary, will 
mean a change in the management 
of the company. He has had direc- 
tion of the management practically 
since the company was organized. 

Coincident with the trustee’s an- 
nual meeting, William P. Kappes, 
special master in chancery in the Fed- 
eral Court, heard argument on his 
tentative report on the question of 
whether the 90-cent gas rate in In- 
dianapolis is confiscatory. 

Several months ago, the board of 
directors announced that Mr. For- 
rest, who had been secretary and gen- 
eral manager of the company, had 
become the secretary and assistant 
general manager, and that James W. 
Dunbar, a representative in the Con- 
gress from the Third District of In- 
diana, had been selected as vice- 
president, with a view to becoming 
general manager at the beginning of 
1923. Mr. Dunbar, because of ill 
health, was confined in a hospital the 
last three months of 1922, and he 
probably will not be able to assume 
active busines for several weeks. In 
his absence, Mr. Forrest has con- 
tinued to act as general manager. 

A statement announcing that Mr. 
Forrest would retire July 1 from the 
company, given out by the trustees 
following their meeting follows: 

“In connection with the election of 
directors, the board of trustees of the 
Citizens Gas Company announced 
that J. D. Forrest, a director and sec- 
retary of the company, had formally 
notified the trustees that he would re- 
tire from the directorate and all offi- 
cial relation with the company not 
later than July 1, 1923. 

“Mr. Forrest had long desired to 
be relieved from the heavy burden 
of active duties which he carried ever 
since the organization of the com- 
pany. Last year James W. Dunbar, 
of New Albany, had been elected to 
the board and as vice-president of 
the company with the expectation 
that he would rapidly familiarize 


himself with the duties being dis- 
charged by Mr. Forrest and permit 
the latter’s retirement at the begin- 
ning of 1923, quite in accordance 
with Mr. Forrest’s own wishes. 
However, a series of physical mis- 
fortunes had compelled Mr. Dunbar 
to spend the last three months of the 
year in St. Vincent’s Hospital and he 
was now just beginning to recuper- 
“te from his operations and it would 
require from two to four months to 
bring him to entire recovery. How- 
ever, his complete recovery was now 
assured and justified by the an- 
nouncement by Mr. Forrest of a defi- 
nite date for his retirement from offi- 
cial and active relationship with the 
company.” 

The trustees of the gas company 
will meet when Mr. Forrest retires 
July 1, to select his successor on the 
board of directors, it was said. 

The members of the board of di- 
rectors, all of whom were re-elected, 
are G. A. Efroymson, Alfred Potts, 
James H. Hooker, Franklin Vonne- 
gut, H. H. Hornbrook, John R. 
Welch, James B. Steep, Mr. Dunbar 
and Mr. Forrest. 


Efficiency of Gas Company 
Wins Praise from Expert 
Atlantic City, N. J.—The Atlantic 

City Gas Co. has been established 
on a prosperous basis through the 
executive ability of President C. H. 
Geist and his associates, including 
Carlton Geist, general manager, and 
its plant is one of the most complete 
and modernized in the state. This in 
formation was developed in the tes 
timony submitted to the New Jer- 
sey Utilities Commission in connec- 
tion with the petition before that 
body from the gas company asking 
for authority to issue $200,000 new 
bonds to pay for recent extensions 
and improvements. 

The entire membership of the com 
mission was present when the hear- 
ing was resumed. 

A. S. B. Little of New York, ex- 
pert employed by the commission, 
testified as to earnings and expendi- 
tures. He stated the total income 
from the sale of gas was $1,268.,- 
771.73, and an additional revenue was 
earned through miscellaneous sources 
of $40,319.25. 

The cost of making the gas- was 
$972,040.17. The interest on bonds 
paid was $183,068.76. 


It left a balance of $154,685 avail- 
able for a dividend on stock, issued 
to the extent of $1,000,000. 

The prospect was that the income 
would steadily increase. The com- 
mission, which went through the 
plant with the gas officials, was com- 
plimentary over the condition of the 
plant and the introduction of the 
latest devices for economy in opera- 
tion and in reducing the cost of gas 
manufacture. 

Evidence was submitted that the 
stock of the company, on which no 
dividend had been paid since 1914, 
now had a value behind it of $1,800,- 
000. 

That is, the existing value behind 
it is $800,000 more than the face 
value of the stock issued. 

Engineer Little submitted his ap- 
praisal value of the plant. The esti- 
mate of the commission’s engineer 
compared with that of the gas com- 
pany’s engineer was as follows: 

Gas company, estimated cost of 
reproducing the plant today, $5,593,- 
107; commission’s engineer, $5,196,- 
179. 

Taking cost for average of five 
years in labor and material for re- 
production, gas company, $5,717,- 
888; commission’s engineer, based 
on ten-year period of average costs, 
$4,436,845. Difference explained by 
the fact that gas company’s five-year 
period took in war peak prices, while 
the ten-year period took in the five- 
year period before the war in addi- 
tion to war prices. 

As to estimate of value of “going 
concern,” gas company, $700,000; 
commission’s engineer, $500,000. 





Install Additional Street 
Lamps 

The Welsbach Street Lighting 
Company of America has installed 
additional Welsbach gas lamps to its 
existing contracts at the following 
places: 

East Orange, N. J.; Passaic, N. J.; 
Lowell, Mass.; Wenonah, N. J.; Mt. 
Vernon, N. Y.; New Haven, Conn.; 
Palmyra, N. J.; W. N. York, N. J.; 
Gloucester, N. J.; Chicago, IIL; 
Brookfield, Ill.; Cleveland, O.; Bal- 
timore, Md.; Montclair, N. J.; South 
Orange, N. J.; Belmar, N. J.; St. 
Louis, Mo.; Yonkers, N. Y.; New 
Brunswick, N. J.; Riverton, N. J.; 
Old Bridge, N. J.; Boston, Mass.; 
Arington Heights, Ill.; Lake Forest, 
Ill.; Philadelphia, Pa. 
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Natural Gas Association to 
Meet April 16 to 19 


The natural gas men are going to 
hold their convention one month 
earlier than usual this year. 


This was decided upon at a meet- 
ing of the directors of the Natural 
Gas Association of America, held at 
Pittsburgh, Pa., last month. _ The 
convention will go to Louisville, 
Ky., and the dates selected are from 
April 16th to 19th. 

This time was chosen so that the 
gathering of natural gas men would 
not conflict with other conventions, 
as has been the cast for the last sev- 
eral years. As usual, Monday, April 
16th, will be set aside for special 
meetings and the work of putting the 
finishing touches on the great exhibit 
of gas appliances and field equip- 
ment, which has always been one of 
the biggest things of its kind in the 
country. The display is under the 
direction of the Association of Nat- 
ural Gas Supply Men, an organiza- 
tion of manufacturers of gas equip- 
ment. The Supply Association mem- 
bers have for many years entertained 
the natural gas men and have pre- 
pared a great show for their educa- 
tion regarding the new and old things 
needed in the business of mining, 
transporting, distributing and _ utiliz- 
ing natural gas. 

“The convention is expected to be 
one of the biggest events ever held by 
the natural gas workers,” said Wm. 
B. Way, general secretary of the as- 
sociation, “and we know that Louis- 
ville will give the gas men a right 
royal welcome. We are now work- 
ing on plans that will make the 
Louisville convention a memorable 
one, even among the great conven- 
tions of recent years.” 


Waverly Gas Company Holds 
Annual Meeting 

Waverly, Ia.—The annual meeting 
of the officers and stockholders of 
the Waverly Gas Company was held 
in the office rooms of the company 
on January 2. At this time the offi- 
cers reported in regard to the work 
of the past year and officers for the 
coming year were chosen, as follows: 
President, E. A. Dawson; vice-presi- 
dent, A. C. Grossmann; secretary- 
treasurer and general manager, C. B. 
Cook. L. P. Pitt continues his effi- 
cient work as superintendent of plant 
and construction. 

Those present at the meeting were 
Directors M. J. Collins and S. W. 
Cook, both of Vinton; Manager Pitt, 


Secretary Cook, Directors E. A. 
Dawson, F. A. Osincup and A. C. 
Grossn..nn, and Stockholders Albert 
Willis, Henry Kasemeier and Rich- 
ard Cullinane, all of Waverly. 

As shown by the reports presented, 
over $4,000 has been expended dur- 
ing the past year for improvements 
at the local plant. The new com- 
pressor and boiler recently installed 
have been connected and are giving 
splendid service. The company feels 
safe in assuring the patrons of the 
most satisfactory service in the fu- 
ture. 





John Wharton Will Manage 


New Company 

Helena, Ark.—J. S. M. Wharton, 
manager of the Helena Gas & Elec- 
tric Company, has returned from a 
business trip to St. Louis and Chi- 
cago, during which he was in con- 
sultation with the directors of the 
Arkansas Utilities Company, who, it 
is announced, have acquired the local 
gas and electric properties from 
Philadelphia interests. 

The Arkansas Utilities Company is 
a subsidiary of the Community 
Power & Light Company, a large 
holding company, and now owns and 
operates the electric plants at Clar- 
endon, Cotton Plant and Kingsland 
and the electric and water utilities 
at Brinkley, Fordyce and Rison. The 
Helena property will be consolidated 
with the other holdings of the com- 
pany in Arkansas and Mr. Wharton 
is to be general manager of all the 
plants, with headquarters at Helena. 

A few weeks ago, William L. 
Ross, president of William L. Ross 
& Co., Chicago, E. J. Costigan, vice- 
president of Whitaker & Co., St. 
Louis, and J. J. Frey, vice-presi- 
dent of the Liberty Central Trust 
Company of St. Louis, stopped in 
Helena, while on an inspection trip 
of several utility properties, and were 
entertained at the Rotary Club lunch- 
eon and with a dinner of prominent 
business men at Habib’s. 

In an interview, Mr. Wharton 
states that these gentlemen are 
among the directors of the acquiring 
company and that they were very 
favorably impressed with the pro- 
gressive spirit shown in Eastern Ar- 
kansas. In fact, it was because of 
their belief in the future growth and 
prosperity of this section that they 
decided to recommend that the Hel- 
ena property be purchased, and con- 
solidated with the other holdings in 
the state. 

Mr. Wharton also states that the 
new company proposes to build up 


an extensive system of high voltage 
electric transmission lines, to connect 
the several properties in Eastern Ar- 
kansas—and that it is also probable 
that a number of other utility prop- 
erties in this section will be acquired 
if feasible plans can be worked out 
for serving these towns. 

The plant at Helena is already 
large enough to take care of a part 
of the program of expansion and de- 
velopment anticipated in the terri- 
tory, but it will be further enlarged 
as necessity requires. The location 
of the main generating station here 
at Helena is considered very favor- 
able because of the lower freight 
rate on coal to this point. 

Mr. Wharton feels that the plans 
on foot will mean a great deal to 
the industrial growth of this section. 

The St. Louis and Chicago bank- 
ers interested in this enterprise are 
experienced and progressive utility 
men, and some of them are already 
well and favorably known in Helena. 
Several of the banking institutions 
represented have already handled 
road levee and drainage district 
bonds for nearby improvements. 
Their new interests in utility enter- 
prises should bring them to Eastern 
Arkansas and this should prove of 
advantage to the section where out- 
side capital is needed to develop the 
natural resources of the state. 

The bonds of the new company 
are being offered in Chicago and St. 
Louis. The company also hopes to 
secure a large number of local stock- 
holders within a few weeks. The 
bonds carry 6% per cent interest and 
the preferred stock 8 per cent inter- 
est. 





Dr. N. P. Hulst Dies 
Milwaukee, Wis.—Dr. Nelson P. 
Hulst, vice-president of the Mil- 
waukee Gas Light Company and a 
prominent figure in the early indus- 
trial life of Milwaukee, is dead at 


his home here. Dr. Hulst was well 
known in the iron trades, having 
been connected with the Milwaukee 
Iron Company in its early days, and 
in recent years active in the inter- 
ests of the Carnegie and United 
States Steel Companies here. 


Scott Gas Appliance Co. 
oves 

The Scott Gas Appliance Company 
of Washington has announced that it 
is necessary to remove to larger quar- 
ters in order to facilitate the han- 
dling of business, and on February 1 
new headquarters will be established 
in 5 Thomas Circle, Washington. 








